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While it’s important to search for the best deal when you 
originally take out your mortgage, if you don’t review 

it on a regular basis, you may end up paying much more 
than necessary. If you are coming to the end of your fixed 
or discounted rate, now is the time to consider your next 
move. If you do nothing, your mortgage will revert to your 
lender’s standard variable rate (SVR), which will invariably 
be considerably higher than the rate you are paying, so your 
monthly payments will increase. 

Likewise, if you haven’t remortgaged in a while and are 
already on the SVR, you are probably paying more than you 
need to. Given the mortgage is most people’s biggest monthly 
outgoing, it makes sense to keep payments as low as possible.

The SVR is set at the discretion of the lender so can move up 
and down as it decides; if you opt for a fixed-rate mortgage, 
however, you will be protected from any rate rises. This helps 
with budgeting every month and is particularly welcome if 
money is tight. In a nutshell, if you can’t afford to be wrong 
– that is, if interest rates go up further you would struggle to 
pay your mortgage, then a fixed rate makes sense.

Some homeowners remortgage because they want to borrow 
more. While many people are moving home for more space, 
others are choosing to stay put and extend or renovate instead 
– if you need funds to do this and have enough equity in 
your home to raise them against it, you could remortgage 
your existing deal and extend your loan at the same time to 
cover the cost of the works. This can be more cost-effective 
than taking out  a personal loan, extending your overdraft or 
putting the borrowing on a credit card.

Where do I go? Existing lender/broker?
Once you’ve decided you need or want to remortgage, the 
next question is how do you go about it? Usually, your 
existing lender will be in touch a few months before your 
current deal expires, giving you your options, which usually 
amount to 1) doing nothing and moving onto the SVR or 
2) moving onto one of the lender’s other deals. There will 
usually be a limited choice if you plump for the latter – 
maybe a two- and/or five-year fix, and a discounted-variable 
or base-rate tracker. You could simply choose one of these 
and have done with it. This is known as a ‘product transfer’, 
rather than a remortgage, as you are moving from one 
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product to another, staying with your existing lender, and 
don’t need to go through a new mortgage application.

If you used a mortgage adviser when you took out your 
mortgage, they should be in touch before your deal expires 
to discuss your options. The advantage of using a mortgage 
adviser is that if they are whole-of-market like SPF, rather 
than using a limited panel of lenders, they will scour the 
market for the most suitable deal for your circumstances. A 
potential downside in sticking with your existing lender is 
that you may not get the best deal because it will only be able 
to offer you a limited range of options. You may get lucky and 
end up with a competitive mortgage but you may not, and 
if you don’t that could end up costing you hundreds or even 
thousands of pounds in additional interest. Using a mortgage 
adviser gives you peace of mind that you really have got the 
best mortgage available to you, while they do all the work so 
you don’t have to trawl through endless internet searches.

There can also be a third option. Your mortgage adviser may 
do their research only to discover that the best mortgage is 
available from your existing lender, or you may have a strong 
preference to stay put. If that is the case, the adviser may be 
able to organise this product transfer on your behalf.

Why remortgage with SPF
SPF is a whole-of-market mortgage broker, which means we 
have access to all the lenders on the market, rather than a 
limited panel which is the case for some mortgage brokers. 
We were established in 1997 and since then have built up 

excellent lender relationships. We recommend mortgages 
from more than 90 lenders every year and have access to 
15,000 mortgage products. 

We make the process as stress-free as possible, using 
our knowledge to identify the best lender for your 
circumstances, and then do all the hard work managing the 
transaction on your behalf. You have direct access to your 
adviser, who will help you fill out the forms and manage 
your application from start-to-finish. It really does speed up 
the whole process and makes it as hassle-free as possible. 

When to remortgage
Planning ahead enables you to get the best outcome. It 
means you won’t slip onto your lender’s SVR while you 
wait for your fixed rate, or whatever deal you have chosen 
to move onto, to come through. Six months before your 
current deal comes to an end is not too early to start 
thinking about a new mortgage as many offers are valid for 
up to six months. 

This means you can secure a new deal and get everything 
lined up with plenty of time to spare, saving you money 
and ensuring you don’t pay more than you need to. This is 
particularly useful when mortgage rates are rising, as you 
may be able to secure a lower deal than you would have 
done several months down the line. Alternatively, if rates 
have fallen by the time it comes to switch onto your new 
deal, you can move onto the cheaper rate available at the 
time, so you don’t miss out on any savings.



How SPF finds you the best deal
Your adviser will have a chat with you about your 
circumstances, your existing mortgage, and your future plans. 
Armed with that knowledge, your adviser will research the 
market, finding the right deal for your particular circumstances.

We also have direct access to key staff working for each 
lender. This is helpful if any issues arise during the 
application process or if we need to speak to someone who 
is able to negotiate bespoke arrangements if your scenario is 
particularly unusual. Any advice you receive, as well as the 
eventual mortgage product you take out, is tailored to your 
situation and circumstances.

What type of remortgage to choose
There are a range of mortgage deals available – fixed, tracker 
and discounted-variable rates. The one you choose should 
depend on your own circumstances and attitude to risk.

Fixed rates
Fixed-rate mortgages give you a set monthly payment every 
month for the term of the fix. This is usually two, three or five 
years, but can also be seven or ten years. While fixes are great 
for certainty and help with budgeting, be careful of fixing for 
longer than you are absolutely sure about because you may 
have to pay a hefty early repayment charge if you need to get 
out of the mortgage during the fixed term. 

Some mortgages are portable, so you can take them with you 
when you move, but this is not always the case. There is no 
guarantee that even those which are marketed as portable will 
turn out to be so if the lender is not happy with the security of 

the new property or your income has changed. Many borrowers 
tend to opt for a shorter fix, giving them some security while not 
tying them in for too long.

A fixed-rate mortgage makes sense when interest rates are 
rising. However, if interest rates were to fall in the future, a 
tracker or discounted-variable rate would enable you to take 
advantage of this. Much depends on your own circumstances 
– if you don’t have much spare cash and would struggle with 
higher mortgage payments, it might be wise to stick with a 
fixed rate.

Base-rate trackers
The main alternative to a fixed rate is a base-rate tracker. This 
tracks the Bank of England base rate plus a margin, say 2 per 
cent above it. If the base rate is 5 per cent, then your mortgage 
rate is 7 per cent. 

If interest rates fall, so do your mortgage payments because 
they are directly linked, although most lenders have a ‘collar’ 
in place when rates do drop so payments will only fall so far. 
However, the alternative is also true; if rates rise, then so will 
your mortgage payments.

Discounted-variable rates
These are not as common as in the past and are mostly 
available from building societies. They are a discount to the 
lender’s SVR so if the lender increases or decreases its SVR, 
your mortgage payment will go up or down accordingly. 

However, unlike a base-rate tracker which follows the base 
rate, the SVR is set at the lender’s discretion. So even if 



interest rates are reduced, the lender may not pass on the 
full discount to the borrower on its discounted-variable rate. 
Subsequently, they are not as transparent as base-rate trackers 
and have declined in popularity as a result.

Remortgaging if you are self-employed or a 
contract worker
Those who are self-employed or contract workers may find 
it harder to remortgage as their income streams tend to be 
more complex than a standard PAYE employee and can be 
harder to prove. 

This doesn’t mean you can’t remortgage but it may mean that 
a mortgage adviser would be especially useful to you because 
some lenders are more flexible in this area than others, and a 
good broker will know the best lenders to approach. 

A mortgage adviser will also identify what evidence you 
need to produce to back up your mortgage application, such 
as business accounts (preferably three years of accounts, 
although two may be enough) and tax returns (two or three 
years’ worth). A mortgage adviser will also help you structure 
your mortgage application in such a way that it is more likely 
to be accepted.

How much does it cost?
Some lenders will charge a fee for a new product; others 
offer a range of fee-free deals, although the rate may then be 
slightly higher. Some lenders will let you add the fee to the 
mortgage; others will want it paid on completion. 

Mortgage advisers get paid a commission by the lender for 
introducing your business to them. This is stated in the Key 
Facts Illustration (KFI). 

Some mortgage brokerages such as SPF, also charge a fee, 
which can be a fixed amount or a percentage of the mortgage 
amount, depending on the work involved and level of 
complexity. This is payable on completion. The mortgage 
adviser will discuss this with you upfront and all fees will be 
included in the KFI.

Please contact us to find out more about how we can help you 
with your remortgage requirements.

How does the remortgaging process work?

There are several stages to the remortgage process:

 Contact your mortgage adviser. If you already have  
 an adviser, they should be in touch a few months  
 before your current deal ends. If you don’t have an  
 adviser, around nine months before your deal ends  
 is a good time to approach one.

 The adviser will ask for information about your   
 current mortgage, income, plans for the future and  
 risk profile i.e. whether you would prefer a fixed or  
 variable rate. 

 The adviser researches the market to find the best  
 option for your circumstances. They obtain a   
 ‘decision in principle’ whereby the lender broadly  
 agrees to the remortgage.

 Once you are happy with the lender and choice of  
 product, the adviser completes the application form  
 and submits it to the lender.

 The lender will underwrite the remortgage and   
 instruct a valuation to ensure the property is worth  
 what you intend to borrow.

 Once the lender is satisfied with everything, it issues  
 a mortgage offer.

 Your solicitor finishes the paperwork.
 Completion. You have successfully remortgaged and  

 move onto your new deal.



C O N TAC T  U S

SPF Private Clients
33 Gracechurch Street, London, EC3V 0BT

   +44 (0)20 7330 8500          info@spf.co.uk          spf.co.uk

To find out more about how we can help you please contact:

YOUR HOME MAY BE REPOSSESSED IF YOU DO NOT KEEP UP REPAYMENTS ON YOUR MORTGAGE. 

A maximum fee of 1% of the loan amount is payable – for example on a mortgage of £100,000 the fee would be £1,000, 
the exact fee will be dependent on your circumstances. 

SPF Private Clients Limited is authorised and regulated by the Financial Conduct Authority (FCA). 
The FCA does not regulate some forms of buy-to-let and commercial mortgages.


